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Welcome back. Welcome back, everyone. I am so happy to be with you guys. Today is day five.
And it's bittersweet. It is bittersweet because I have been excited to do this every single day this
week. And it's just been so fun to spend this time with you. So today is day five, I have pages of
notes of things that we're going to go over today, we are going to talk about how do you find
your thing. I think that there's more we can share about that. So I'm going to give you a couple
more pieces. And we're also going to talk about how to build an audience. And how to make this
feel even more tangible. And, and, and really, really like something you can start applying. So I'm
going to give you a tonne of information today and things that you can start to apply in your life.
And I can't wait. I'm going to give everybody a couple minutes to find us. So say hello in the
comments so that they I know that you're here. And while we're giving everyone a couple minutes
to find us, feel free to ask any questions. I'm going to just check over here on my phone to make
sure that I can see your comments. And there we go. I see the comments here on my phone. So
I'm going to look over here. So sonnets here sonnet third time, first person I see Audrey is here.
Kathy Platt is here. Hi. Muriel is here Linda's here Maria's here Elena is here, Krista Kirsten?
Christina amber penny. darlin. Jennifer Allegra. Hello, Jennifer. I love you guys. I'm so happy to see
you. So, hi. Um, thank you for all the hearts. You're so sweet. It's been so much fun to hang out
with you. I love that we get to dive into all this good stuff. I hope that you guys are feeling like it's
a tonne of value. Like you sign up for things all the time online, right? And you're like, oh, and I
hope that you're like, Okay. All right. I think this is actually worth the investment, even though the
investment was 00 dollars.

So welcome. Come on in, come on in. I do want to tell you a couple things as long as we're giving
people a minute to find us a piece of housekeeping is that our team got a message today. I can
share the screenshot later. We got a message today from our server Thinkific which we use to
enrol people in the programme. That's the software and they're like, we're gonna be down tonight
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doing maintenance, from from 9pm on and we were like of all the nights. So I want to let you know
that if you are planning to enrol, and me to do this, and you're planning to enrol tonight, I do want
to let you know that of all the Knights. It's like there's a dark force trying to keep the light out that
they're going to their servers going to be down from nine to midnight. So if you want to get in on
all those bonuses, you're going to want to enrol before nine o'clock. And and we will work with you
if you're if for some reason you don't hear me saying this right now and you get there or then dm
us dm your mentor email us, we will make sure that you we still we still make sure that you honour
that we honour all those bonuses. Because tonight if you enrol by midnight, not only are you in
short a seat and me to do this, but you get a bunch of bonuses including my podcasting
programme, the five steps to 5k workshop I'm doing live to help you get to $5,000 passive like
that. It's no joke you guys like there's there. When I see people just not having tonnes of
abundance coming in. I'm like, that doesn't make sense, because money is an exchange of value
for value and you have so much value. We're going to talk more about that today. But

you get those two programmes, you also get a ticket to our two day event. And there's an extra
bonus I'm throwing in which I'll tell you at the end today. But I did want to make that
announcement. And I'll remind you that at the end, it is 1201. So I'm going to give people one more
minute to find us. And then we will we will get started. How many of you have reached out to your
mentor processing things? How many of you have had an accountability partner? I love it. Thank
you. Aaron says pretty short. I love this shirt. I wore this shirt. Let me tell you how special you guys
are. The only other time I wore this is when I interviewed Matthew McConaughey. That's right. And
let me just tell you how I was able to get through that. Okay, so first of all, I didn't sleep for like
three days before because I'm like, It's him. Like you know when you play that game with your
best friend and you're like so if you could be with any celebrity. It's it's always him like it's always
him. So then it's like oh, he's coming on the podcast and I'm like, I can't

Take it, but it's cool. It's all cool. So he shows up. And thankfully, because of COVID, I know I say,
thankfully, we weren't having to do it in person, because I may have passed out. So instead, we
were on zoom. And he comes on, he's like, how you doing? And I was like, Okay. And then I said, I
said, Can I just get this out of the way? I said, You're the hottest human. So I was like, I need to say
it six times, so I can get it out. I was like, you're the hottest person, you're the hottest person. You're
the hottest person. You are the hottest person and he was like, thank you. And I was like, I have to,
I was like, Look, if you ever think that you're standing in front of someone, and they're not thinking
that, then we're all lying. So I was like, let me just get it out. So it's not awkward. It's not weird. And
then I said, I'm gonna pretend like I can breathe, but I won't be able to. But I'll act like it's normal.
But at least I'm letting you know that I'm not cool at all. And it's not normal. And now I can
proceed. And he was like, I love you. And I was like, You don't get to say that to me, because I
can't really take it. So then we proceeded to have like, the best conversation. And it like the hour
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mark. I said to him, oh, I want to be respectful your time and he was like, Oh, no, and he like leans
in and we hung out for an hour and a half.

And he proposed, no, that part's not true. But what did happen was I said something to him and
my producer, she has a clip of this. I say something to him. And his response is legitimately he
says back Oh, yeah, that gives me tingles to hear you say that. And I was like, What is life right
now? Like, On what? On? What planet? Do I ever become relevant to be hanging out with
Matthew McConaughey? Like, how did that happen? To me like the girl who didn't wear her
bottom retainer and like, wasn't cool in high school. Like, how does that happen? I don't know. Do
you know? Do you have an answer? Okay, you don't have an answer. But I've got some answers.
So let's dive in. How much did you love that story? Thanks for saying that. You like my shirt. See
what happens. You can't shut me up. You say one thing. And now we're off on a story. We're off on
an adventure. What do you think it's like being married to me? My husband and my team knows
some of my team know him. He is the quietest person. He is an introvert. He probably feels like in
Who Framed Roger Rabbit when Christopher is it Christopher Lloyd. Why am I I should know that
of court. Anyway, he gets steamrolled over, I think that's how he feels in his world. Cuz I take up a
lot of the space. Okay, I think we're done with this. Now. Let's move into today's work. I'm excited.
Okay, so a couple things. Let's review. Okay, a couple things. You are here in this world for a
reason. God doesn't make extras. God doesn't make junk. It's not what happens. Okay. My friend
Jamie Kern Lima likes to say God doesn't call the qualified. Nope. God qualifies the called. Love
that. Write that down. God doesn't call on the qualified, he qualifies the call. It's so good.

So you're needed, we've established that you're needed.

And what we want to understand is that for some of you, we just keep coming back to this feeling
this limiting belief of but I don't know what I'm supposed to do. I want you to stop saying that.
And instead say, I'm so curious. There's clues everywhere. And I'm so excited to find it because I
know it's right here. And today we're going to talk about how you're going to give your gifts away
and build abundance around it. But before we dive into that piece, I want to say one more thing
about how else you can figure out what it is you're supposed to do.

First of all, that's my gift.

You know how Marie Kondo is really good at organising homes. And Reese Witherspoon is an
amazing actress, and on and on, for some reason, kind of like how you could talk to like a medium
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and they can like pull down like information from the beyond my divine gift is that for some
reason, it's unexplainable. But I'm able to capture intuitively what a person's genius is. And then I
have this thing where I like command it out of you.

And it's just my thing, the same way that there are people who are like, I don't know, since I was a
kid, I could always like,

tell what the weather would be or since I was a kid, I could just remember things or draw or
whatever. That is my gift. So

Part of it is, and this is just one quick thing. Sometimes people say I don't want to sign up for me to
do this, I don't know my thing yet, and she's gonna teach me how to build a business.

When I first built me to do this, it was just to help you by the end, know what your thing is 100%
claim it. But then we said, oh, oh, see, by helping you both find it and do it at the same time you
find so much gold. And we know that those two things are the best way for you to find it. So that's
that. Now, let's walk away for a second from talking about me to do this. Let's talk about another
thing that you could just think about right now, in your life, if you didn't have me as a coach for 12
weeks pulling this out of you, putting you in very particular situations to pull it out of you, which is
what the programme is about. But if you're working this process on your own, let me tell you a
couple things.

You're thing is hidden in plain sight.

I think that one of the limiting beliefs is if I were to do something, it has to be really special. And
it's probably something that's like standing out. And I have to go discover it like I'm going to find
it under a rock somewhere.

What we talked about earlier this week, is that the thing that satisfies the soul, the only thing is
meaning.

So your thing
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is helping other human beings, period.

When people find a way to use the things that they're naturally inclined at that they like doing,
and it helps someone else. All the fireworks

we get the most pleasure we know this from looking at fMRI is a people's brains, we get the most
satisfaction and it actually puts the body into coherence. When we love other people into life,

when we use our instrument to bring other people up in a million different ways that can happen.

So let me give you a couple examples. This little doll

was made by one of our made to do this students Her name is Kelly joy. And when Kelly started
me to do this, she was like, I don't have the money for me to do this. And I don't know what I want
to do. But she knew that she loved to knit. And when she came into the programme, she was
knitting everything from bathmats, to potholders to everything.

And we put her through this programme of different specific exercises and different ways that she
has to just go into action and give things away and start to test and try. And through that process.
Some light bulb went off. And she said there's something about this inner child exercise that Kathy
did. And she said,

I just wanted to help people with their inner child. So she started making inner child dolls. So while
this is already a cute doll, this doll became something that she could sell for a couple $100
because it wasn't just a handmade doll. She said in her offer, why don't you send me a picture of
yourself at seven. Any wonder where she got that. And she said, All near you. And I'll send you
back to you with a permission slip. And I'll send the doll to you. So you can sit her on your desk.
And when you look at her, you'll remember who you're fighting for. And so she built a world and a
brand around the inner child. And then she tagged on an experience of inner child, just sort of like
a six week like let's all rediscover our inner child. And she created another offer, which is giving
people selling people the pattern so they can make their own dolls. And on and on it goes. Let me
show you another example. So Tasha, who's one of our mentors.
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This is a needlepoint.

It's amazing.

Tasha is so incredibly talented. This was so generous. I cried when she sent this to me. I was not
expecting it. But she came into the programme with all this talent. And we started looking at all
the different possibilities of offers. And about a month and a half ago, I get a box in the mail from
Tasha with three little boxes for my three girls, my three daughters, because she started an online
zoom crafting experiencial class for kids. And it had all these different projects inside and I was
like, Mind blown.

Let me show you another example. So Carolyn was in our class, and she knows how to make
paper cuts. And it's something she just always liked to do.

She made this out of paper.

Okay? It's gorgeous.

And why it says let your colour shine is because she and I discussed during her spotlight moment.

When you have a mentor, you get moments for having your own spotlight, so you have feedback
on your ideas. And I said to her, what if you didn't just make these paper cuts, but you help people
figure out like, what's their mantra? What's their word? What's their thing, and then they would
buy that, because that has meaning. So now they're really buying that. Let me give you another
example, Sarah Uyghur, who's also here, Sarah, this is her brand, hey, weeks, she started making
her own cards. This says, best day of the year, because we get to celebrate you. And then she
started making a subscription. So people could get cards all the time and send cards to people
and make people's day and it became sort of like this love train.

All of those ideas came during this process.

So in order for us to figure out what it is, that's our thing, we need to do two things. One, we need
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to start to try to test. And the other thing is we need to start looking at what's right here in plain
sight. When I was a little kid, I did this, literally this, I always wanted to encourage people, I always
wanted to especially my mom was always suffering from depression. And so as a kid, I used to
bring her little trinkets to put by her bed and pick flowers for her and tell her that she could do
anything. And I like got the best training because she was my first student. And I wanted her to
see why there was so much value in her life. And the number one thing I heard from her was, all
my dreams are like dying inside of me. And what's the point now your dad left, and I don't really
feel like my life is anything more than a failure. And I'm like, you're so gifted. My mom was most
talented. I don't know why I did that. She was in her senior yearbook. She was gifted, like most
talented, so beautiful. And she never accessed those gifts. And so watching my mom who had
objectively like all this talent, and then seeing her feeling so unhappy. I wanted to do this. So this
was born. I've been doing this since I'm five years old. I've been doing this since I'm five years old.
One of our students who's also an ambassador, Mattie Cartwright, who I love, she came into the
programme, she was like barely making ends meet. And she's such a good hearted person, she
was rescuing chickens. She like does animal rescue. And she was like, having to live with her
parents. Things were really hard. And one of the things that she always did for fun was tarot card
readings. She's just, she likes it. And she was like, well, through the process of me to do this, I was
like, Well, what if I started to do them? And what if I started to charge for it? And what if I started
to create a membership and create content around it. And not only did she make back her
investment, but she liked three, four or 5x, her investment, and then she made more money doing
that than she had made in so long?

Doing something that she just dets. So, I think that so much of what happens is we have these
limiting beliefs that like I don't know what I want to do, and then we just like, give up on ourselves.
We don't even go back.

Or we have this belief that like there's no way I could do what I love. So why would I even bother?
I'll just keep working at this job. Do you know that they've found that it's proven that a salary like
working for someone else having a job job is actually something people get addicted to? And it's
because human beings have a great need for certainty. And so we like we hold on to certainty so
much. Meanwhile, our greatest quest is uncertainty. What do we want more than anything we
want to grow. We want transcendent experiences. We want that feeling of expansiveness. So
those two things don't always go together. So it takes a lot of guts to start to change the way
you're even awake. You know, they say when you play this programme in your mind of these 95%
of your thoughts over and over, it actually loads the brain to sleep. So you're not even like awake
anymore to even discover something new. And then like a decade goes by and you're like, I think I
gave up on myself. And I don't know how to get it back. And then we see a lot of people go
through a lot of like, physical issues like disease often comes from dis ease, like the body. The
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body is plugged into our nervous system. And so it is really fascinating how just being a person
who is fully awake and alive can not just change our well being but can change our health. So
those are some things I want you to think about when it comes to how do I figure out what I'm
here to do? You, you decide that I'm here for a reason. I'm here to

be needed. And I'm sitting on value and I come hell or high water, I'm going to find the ways in
which I can give value to other people. I just think people don't realise again, we reach for the
branch, that's the highest one we can see. I don't think you realise that jen legro, who's one of our
ambassadors, like, her favourite thing is gathering people socially and bartending. And she
started creating memberships, where she would like charge people to get on zoom and teach
them how to create a cocktail or have like fun game nights, and people paid for it. And she was
like, This is amazing. I think there's just this belief, like no one would buy it, bla bla bla bla, it's like,
just because your dad and your most critical uncle are not going to buy it. There's a whole world
out there people who were really looking, and you know what they're looking for connection? Why
is it that people will pay $150 or more to go to a concert?

And they'll pay like $12 for the album? Because they want the experience? So I think it's about
really like, check yourself, like, just because you think it doesn't mean it's true. And like all those
people who have all those great ideas about what's possible, how's their life going? How fulfilled,
are they? And is it really true, you will look for evidence of what you believe is true. So when you
look out in the world, how much evidence can you find if you say, Well, there are people doing
what they love? I promise you'll find evidence, there are people doing things that don't feel like
work. And I want to ask you another question, which is, how much time do you spend on your
phone?

Like, really?

Because we know that people are spending hours and hours and hours. So imagine if you spent a
fraction of that time investing it in, like, could I pull out the treasure that's in here? I guarantee you
you will. That's why when people are like, oh made to do this. It's like It's like 300 ish dollars a
month. No way. It's like, I think it's scary that you think that you don't have $300 of value to give
away a day. Like, let's change the paradigm like I have a feeling you can make $30,000 a month.
Not not joking. not joking. My friend Jennifer allwood was painting people's cabinets. She was
doing like DIY, like murals and decorative painting. And she started doing so much of it that she
hired other people to take the job she couldn't take. And then she got tired of the doing of it. And
she was like, I wonder if I could just create a membership for women who want to talk about like
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DIY crafting. Next thing she knew, she had, like 400 people in there paying her like $47 a month.
And she's like, Oh, my God. Next thing she knew she had 1000 people in their next thing. She was
just like, God, this is so crazy that this makes like 50 grand a month. And I'm just showing up once
a week and giving people a community and bringing in people who were like, not even famous,
who want to teach on crafting ideas. And everyone's like, yeah, I'm really happy to pay 50 bucks
for this.

So I want to go into this as our next piece. This is what's in my notes to teach you now. So

when you think about how much money would feel really fun, as like that next place, like, would it
feel fun? If you were able to make $5,000 a month right now? Extra? Would it feel fun if you were
able to make three grand? I know for some of you right now you want to be made to do this,
you're like, I just love to make an extra $317 a month so I can do the programme. It's like, that's so
easy, my friends.

It's kind of like I when I teach you math, and then you go Oh, I get it now. Oh, algebra. Oh, this
works. It's like, you just haven't played the Mario Brothers game yet. I'll show you how to get
through level one. You'll be like, oh, level one. So easy. And now I got the dragon part. You know
what I mean? Like $317 a month. That's like nothing, right? So in any case, I want to do the math
with you. I want you to see this because I think we often overestimate what it's going to take for
us to be able to do what we love. And then therefore we take no action. So I want to look at this.
I'm going to give you a few examples. Let's work backwards.

Let's say that you love to sew, remember Kelly, she likes to sew, let's say she had decided to put
an offer in the world where she was going to teach a class of 15 people, and it was going to be $50
a person per week. Now I'm just using that for easy math. And the reason I use that number is
because my daughter's gymnastics class is 50 bucks, and her horseback riding class is 50 bucks.
So there are people at that price. So let's say it's a sewing class for kids and it's $50 and she has 15
kids in the class. Let's say she decides she's going to do nothing else. So she's going to just do two
classes a week for 15 kits and teach them to sew

50 times 15 is his fifth is 1500. Okay, I mean it's 750 so 750 times two if she taught if she taught
two classes of 15 Kids

That's 1500 a week. 1500 a week times four weeks is 60 $500.
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So you think about it, and then you're like, Okay, I understand that I can get really overwhelmed
when I think that I have to become Sara Blakely. And make Spanx or become Taylor Swift that
could feel like, why even try, because it's like looking at a staircase and telling yourself in order for
you to do this, you have to jump to the top stair. But if you just have to jump to the next step, and
you actually look at how far it is, you'll go, I can actually step up there. So that's what I'm saying.
Like, if I said, Okay, Kelly, I'm gonna, I want you to set out a quest, that you're going to take the
time even spending on your phone and just take half of that time, you can still spend the rest of
your time on your phone, but take half that time. And I want you to use the tools, I'm going to give
you an A to do this to learn how to make deposits and give things away for free and connect with
people and get that know like and trust factor and then make the offer. And I'll we'll talk about
that more that process. And you're going to get 30 total kids, two classes of 15 kids, that means
you're going to teach two hours a week, you're gonna make 60 $500 a month.

I mean, what in the actual heck.

Like, is that? Is that like no way? There's no way I could do that. Of course, you could do that. And
would 60 $500 a month feel significant? I bet it would. And if I were to show you, and I were to not
just show you. But if I were to make sure that you did your homework and you had a mentor and
you were kept accountable, and you actually took the steps, I'm certain that you could find 30
kids. And you can make 60 $500 a month teaching sewing. That's just an example. Who's excited.
Let's go to the next example, I just want to give you a few examples. Let's say that you love to do
organising. You love to organise people's homes and closets. Let's say you put together a package
that's $225. And who knows how many hours that is you could decide. But it's a $225 package.
And let's say you had five, five clients a week. So maybe you see three clients on one day and to
another or you see one client a day, I'm just using easy math, you could move this however you
want. But just to show you. So five clients a week $225 packages, you will be making 4500 a
month with five clients a week.

I'm certain that if I showed you how we connect with humans online, with how we help people get
the sort of value before they ever buy. And I show you how you can be connecting with like 10 or
15 people a day. So for all the people who say no, I know you can get one yes, every day. I'm
certain. Now you get one yes, every day you have five clients, what's going to happen really
quickly is what happened to my friend Lily, who started her own clutter business, she got so good
at the process of finding the clients that she had to hire assistants. And then she started making
money even when she wasn't there because she was bringing in the work. And that's how life
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begins. Let's give you another example. Let's say that you do like logo design or website design,
I'm just giving you another example. And let's say you charge 12 $100 to build someone's website,
which by the way is really cheap. The market value for that is like 70,000 7070 500 it could be
more, but I paid 7500 like two years ago. So I know it's more but let's say you say I'm just starting,
I'm gonna charge 12 $100 and I'm gonna build people sort of like a fight. I'm gonna do
Squarespace but like, you know, make it awesome. It's 12 $100. If you had two clients a week,
that's 90 $600 a month, from two clients a week. And again, if you went through this process, and
you understood how to talk and connect, and I'm going to talk to you more about that today, too.
So like Stay tuned. It's not just in made to do this, we're gonna talk about it today. But if you really
had your feet held to the fire, and you put what I'm going to teach you today in action, and you
were doing it and you were you were making sure that we didn't go by cuz you showed up for
class, you did your homework, you would know how to talk to more than a few people a day in
order to get one yes, every day, you'd have more than enough clients. And then you have a
waiting list. And you could definitely get two clients a week. And this is what I mean. It's like can
you get two clients a week of course you can just like my friend Jenny was able to get 10 delis.
And then eventually she turned that into a multimillion dollar vegan corned beef business. Let me
give you another example. Let's say you want to create an online course.

And you're going to teach songwriting for guitar or you're going to teach people how to make
their own coffee or how to become vegan in 30 days. I don't care what it is. You all have
something to teach by the way and there is a student at every level there are people who do not
want to learn from the karate master because it wouldn't be the right teacher. They need to learn
from someone who's really good at teaching beginner. So they

Just know that Okay, my friend, Amy tangerine, built a business teaching people how to
scrapbook. And next thing she knows that's like a multi seven figure business, there is an audience
for everything. There is a buyer at every price. It's a whole different reality, right? You're starting to
see that. So let's say you want to teach a course for $497. It's a six week course. And the promise
of the programme is you're going to teach people like how to become vegan, like, give them
enough recipes, or you're going to teach people how to cut their own hair, or whatever it is, let's
say it was $497. And you had 25 students, you'd make $12,425 in six weeks?

Is anyone getting what I'm saying? Or the lightbulb starting to go off? So then you have to say
this to yourself, this is what you have to say to yourself?

Is my belief in myself so low?
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That I don't believe it's possible that I could find two clients a week that I don't think I could find
five clients a week that I don't think I can find 15 students that, wow, then you have to ask yourself
something else is my belief in the world so scarce that I don't believe that there's five clients in the
world who would want me to do this for them.

And this is where we have to work both on changing the vibration and starting to fire in wire. So
we can actually pull down our genius, because we get like, we get sort of like zombies. Like we
forget that we have this superpower, Tesla brain, and all this creativity, and we have a heart and
enthusiasm. And we forget that we are absolutely capable of so much. And by the way, if you
added up all the things I just gave you, those are all six figure businesses. That's why so many of
our students are like, it's not a joke, like I did this programme. And then I did this thing. And then
people were like, but I don't know what my thing is. It's like,

it's, it's impossible that you won't find it.

Okay, so now I want to talk about growing your audience. Okay. I told you like we don't do
webinars, a Cathy Heller, like, at this business, there's no webinar, this is like value, I hope that you
guys are feeling pumped. So let's talk about how we grow our audience. Okay, we're going to
leave me I'm going to pack as much as I can into today. And this is why I teach a programme for
12 weeks, because

there's so much, but I love this, and let's keep going. So let's talk about how we grow our audience.
There are so many things to cover, but I think that we should try to cover two facets, social media
as much as we can. We're gonna talk about Instagram. And then let's talk about sending emails,
because those are two ways that people communicate. Yes. Okay. So social media, first of all, is
designed for people to be social. Okay. And by the way, Melissa capillary, who is my Director of
Education in this programme, one of my good friends as well. This is one of the things that she's a
master in teaching. She grew her entire business, Melissa was a teacher, and wanted to help some
of the girls in this inner city school be able to afford going to prom. And so she started a jewellery
making business. And long story short, she grew that business into a multi six figure business by
really understanding how to make an audience grow on social media. And it's so good. So we
have to be social on social media. And a lot of what I've been trying to teach you this week is that
people resist having a business or selling or serving, because we think that we're taking, but it has
to be the opposite. And so I mean, look at this five day challenge. For instance, I don't know if
you've noticed yet. I'm sure you have. Like, I love to give you this, like it says in the song, give it
away, give it away, give it away now, like that's how it works. So
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it never works. Like I said the other day to just be like, Hello, stranger, would you like to hear about
me and what I sell? Like, that's so weird. I often say that would be like somebody coming over to
knock on your door and saying, Hi, I just moved in. I have a flight tomorrow. Could you take me to
the airport? No, I don't know you. Why would I take you to the airport. That's weird. That's why
people don't like sales because they think that's what sales is about. And it's not. So we have to
be social on social media. And so I want you to start to think about like the five by five rule. If you
want to eventually be able to connect and we said before, there's four seasons of business
visibility, engagement leads and sales. You have to be visible, but then you have to engage and
engagement is everything. I don't know how many times you've looked, but I want you to start
noticing on different people's social media accounts. You can see the vanity numbers like this
person has 12,000 followers or 94,000. But what's the engagement because if they have 94,000
followers and 11 likes on a post, that is a dead account.

And they're not going to be able to sell. But if they have 1000 followers, and they're getting 62
likes on every post, they're going to be able to sell from that account. Because selling means
there's connection, because marketing is about intimacy. And that's what's there. And so I feel
really proud because on my social media space, I would never buy followers because it would
totally ruin my business and ruin my life. Frankly, it's gross. But it would literally ruin my business, I
need my intimacy, I need my engagement to keep close to my client and know what they need.
And I want to make sure that that engagement super high. And so I feel really proud that we'll do
a post and we'll get like 1100 likes and 94 comments. And that makes me feel really, really
excited. Now, I want you to understand that on social media, there is an algorithm and only 5% of
people are going to even see what you post. However, if you do the five by five rule, you're going
to get all those extra people to see what you're doing. So what's the five by five, you should be
commenting on five people's accounts a day. And not just like, disingenuous like, Hi, like your dog?
No, like, you should connect with people. And you should ask them questions, and you should
offer them value. One of our past students at simper, one of the reasons that she grew this huge
business, and it's an amazing story, because she wound up making like $50,000, during COVID, I
think her husband had just lost his job because he did live events. And she started me to do this.
One of the reasons the business took off is because she started doing this, she was just telling
people generously in the class. And actually what's really amazing made you do this, people
actually become each other's first customers, which is so cool. But she started saying, Hey, does
anyone need free help with a logo with branding, I'll make you something and she just was giving
it away, giving it away giving it away. She was also doing that online. My friend, Jasmine star, the
reason that she became a social media Guru is because she was a photographer who would be
inside of Facebook groups that she was just in and she would offer people like free advice, oh, I
can teach you how to do that for your Instagram, oh, blah, blah, blah, blah, blah. And people were
like, thank you for the advice. And next thing she knew people were like, Well, can you teach me
this? Can you and just sort of grew organically out of generously giving things away? So you want
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to comment and you want to connect with people who are like you who you're interested in
connecting with? And you don't want to comment and say, Hey, do you want to buy my
programme? Like we would never do that that doesn't work? Doesn't work.

Stupid, weird.

So what you want to do is you want to comment, but you also want to dm with people. Because
when Instagram sees that you comment and you dm they go, Oh, this person is actually friends.
So we're going to push all this person's content so that those other people can see it. So that's the
five by five. And when someone comments on what you're doing, you want to not just say thanks.
You want to say like to say more about that, or I agree with you, or I just looked at your last post,
where did you get that sweatshirt? And oh my gosh, how was your trip to South Carolina, I've
always wanted to go. That's what you want to do. And people were like, Oh, forget it. Like why
Forget it. It's amazing how we have all this humility, like we think we're nothing but then we're not
really willing to have humility and actually show up and care. That doesn't make sense. Like we're
like, we're such good people, we would never want to burden someone and and have them
charge them. But meanwhile, we wouldn't spend the time to invest in humans and make friends
like that doesn't make sense. And that is what's required. But it actually works really, really fast.
And the average person has 400 friends on social media. So every time you actually get one
client, eventually, they will tell four other people. So if you make serving peoples, so the thing that
you're obsessed with, they won't be able to help it and for every client you have, you'll get four
more Janae Claiborne was on my podcast and she was acting working in New York City as a
waitress. And she's working at this vegan restaurant and she realised I don't want to be an
actress. I want to help people become vegan. I'm like, so a part of this mission. So she was like,
Well, how am I going to quit my waitressing job living in New York and she decides I'm gonna just
start telling people like I can food prep for them vegan food. So she told this one woman who she
knew who lived on the Upper East Side, the woman hired her. She's like, yeah, you can charge me
X amount of dollars per week. I'll come Monday, I'll leave you a bunch of food and you can have
this vegan food. She couldn't help it. That woman told her friend that she was feeling better and
losing weight. And then Janae got three more clients. And so within a month, she was able to quit
her waitressing job and she made twice as much money making food she wanted to make
anyway. Then she had this next idea, which is like what if I did a supper club and I charge people
and I could fit eight people at my tiny little New York City dining room table, but I'll charge them
like $80

ahead and I'll make them a vegan like five course meal, and we'll have good conversation and it
kept selling out. And then she was like, What if I did like YouTube videos where I taught people
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how to make these recipes, and then she became a brand sweet potato soul, and she's making a
fortune now. So it starts with one person, and very quickly, it becomes the kind of thing you're
gonna be like, I can't believe how fast it was that I can make a really like decent amount of
money, I don't have to go work for this person selling insurance, I can do this. So we want to make
deposits. So let's talk more about social media. So with social media, the way that it works is you
want to come up with a consistent

you want to have like five pillars that consistently repeat, so that when people scroll through,
there's something that keeps being put in front of their face that they get a composite of who you
are. So your social media needs to be a combo of you and what you do.

Why is that? Well, you could teach yoga. But why does someone want to learn from you versus
somebody else, because there's things about you that are quirky and different. And that's why
that person wants to learn it from you. Ian Lowe, Patton started spiritual gangster, which is one of
my favourite brands. And I had him on the podcast and we became friends. He's awesome. He
actually was a lawyer, he was unhappy to get through law school, he started doing yoga, he
started teaching yoga on the side. And then in his yoga class, he did something most yoga
teachers don't do, he started playing hip hop music. That's not really done in a yoga class,
because it's usually yoga classes are like, it's either quiet or it's like this, like moody ambient
music. But he loves hip hop. So one day, at the end of the class, one of his students says you're
not just like, spiritual, your spiritual gangster. And he's like, that is the coolest. I love that. And so
he he decided to take the next like, messy stuff. And he's like, we should just like print blank t
shirts. That's a spiritual gangster. And they sold out. And then he happened synchronous
synchronicity he went skiing with a friend whose father owns O'Neil, which is like a sportswear, of
course. And he's like, Oh, my God, your dad does all that stuff. How do you think I could actually
like, do like more of this fashion stuff with spiritual gangster. And he gave him some advice. And
that Christmas, he and walked into other yoga studios and said, like, do you want to buy these
shirts, they all sold out, he made other things, yada, yada, yada, he started selling it in every store.
And now it's like a multi multi multi million dollar company. But it's the it's the yoga with the hip
hop, right? So it's like you guys sitting here, right now you can learn how to find your calling from a
lot of people. There's a lot of people who talk about this, you can learn steps to business from a lot
of people, some people are going to be like, Oh, I want to go and listen to Amy Porterfield.
Because she's like, very good at teaching list building. And some people are going to be like, I
don't know, there's something about Kathy like, I just like her style, and there's enough room for
everybody. So

you being you is awesome, because that's the reason that you got off the bus your first day at
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summer camp, and you connected with certain girls and certain girls you didn't connect with. And
it's not because they were that different on paper, but the little idiosyncrasies make them
different. So in your five pillars, I want you to start thinking like what would be my five pillars. So
like I mentioned Jasmine star before, and she talks about this. She came into me to do this and
gave a class on this. And she's like, Look, she's like, for me, I love my husband. So every five posts,
he comes up, I love coffee. So every five posts, coffee comes up. I love living in Orange County. So
that always comes up like ocean never. And I love photography. So that always comes up. And so
what would be the things that sort of make up the composite of who you are. And so what we
want to do in order to make the sale is we want to make the relationship it's always about the
relationship. It's not a money game. It's not a numbers game, it's people people's game. So you
want to create a whole way for people to get to know you and you get to know them. So the
name of the game is engagement. So you come up with a few things. And that way, you don't
have to reinvent the wheel every day. So if you look at my social media, my social media has a
few pillars. One of them is business like doing what you love and getting paid. And one of them is
spirituality. Like I'm really into meditation and breath work that comes up a lot.

And, and I'm a mom, right? And so you start to see like different pieces of the puzzle, right? And
then people go like, Oh, I identify with her like I could learn from anyone but like I'm a mom or I'm

I'm also kind of spiritual or I just connect to her because of that, like bigger, broader scope.

When you go to post, though, it's really much more important that you ask a specific question
than it is that you have this lengthy, long caption, because it's all about engagement. So let me
give you an example.

You want to start to give more than just the post, right? You want to give the next thing and this is
where business is so fun, because you start to think, Oh, my God, what are all the ways I can be
generous? Like, before I did my songwriting class, I didn't just show up online and say, I'm offering
a songwriting class for 997 $1,000. Like no one would have bought that. What I first did, and
Tiana, who's one of our mentors, actually, she was the one who gave me this idea five years ago,
she's like, you should create first the freebie. So the first free thing I gave away was seven steps to
being able to licence your music to film and TV. And I literally had no skills in terms of graphics. I
just sat down on a blank google doc and wrote out seven things people should know. And I put it
out there for free, like in exchange for your email, do you want this, it'll help you. And I think, Oh,
1011 people down, downloaded it. And I was like, That's so cool. And it was like 11111, it was like,
really cool. And then I sent an email just to those 1011 people saying, I'm going to offer you
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another thing for free. I didn't send them an email saying, Do you want to buy my class? I still
didn't do that. I said, Do you want to show up for 90 minutes, I'll do a workshop with you. And I'll
teach you everything I can teach you about this in 90 minutes. And people showed up. And then I
was again, myself, I was real, I was authentic. I didn't try to be something I wasn't. And by the way
that helps you not be nervous, because you don't have to prove yourself, you just be yourself. And
at the end, I simply said, Do you want to take this programme, and 147 people bought it that
night, I made $147,000 from just taking the time to give one thing away and give another thing
away. So what we teach you and made to do this, it's not just like, Oh, my God, Kathy, like, feels so
good. And she has all this energy, but it's kind of like, it's kind of like misty, it's hard to get what it
really is. It's very concrete. It works over and over again. You give something away and you give
the next thing away. So let's go back to the Instagram post. So when you post on Instagram, how
does it relate to those two things? Because you want to ask a specific question, you want to say
something in your caption, let's say you did post something about your vegan cakepops. And let's
say you eventually are going to be leading them to a workshop that's 495. And you want to have
those 25 people in it you're in teach people to be vegan. So you might post a video of like a 32nd
reel of your you making these vegan things. And then in the caption, you might say, type of cherry
emoji, if you want the recipe to these vegan cherry cake pops. And then you'll get cherries. And
you'll get people who don't post cherries, but the six people who posted a cherry, those are people
raising their hand saying I'm warm, I want more I'm a lead. So then that's not when you offer them
the class, that's when you say, cool, I'm going to dm you the recipe. Now now Instagram knows
Oh my god, there's a real connection here. She's really connected, she doesn't just comment back,
they actually talk to each other. So that's good. And then you offer them another thing for free,
that's even more valuable. And you make the time. most business owners like I said, the ones that
are really successful, are so generous. They give so much of their time and their creativity to
making truly valuable things and giving them away for free. And that's what's so awesome about
getting paid to do what you love, because it allows you to give a lot of yourself away for free, like
this challenge is a blast, and it's free. And I would never not do it. So the next thing you do is you
give something else valuable. And if it's leading to a workshop, maybe you say I'm actually yet
getting together with 20 people on zoom next week. And I'm actually going to not just give you
the recipe but walk you through it and you can all get your like mixing bowls out, we're gonna
make it together and you do it for free. And at the end of that, you say, Does anyone want to buy
this programme? Are you guys getting it? Are you excited? Okay. So, when you're doing social
media, you want to ask specific questions. You want to be social, you want to dm people you also
want to comment back

And people like to do business with people that they know. And they they like. And so it's really
nice when in the mix of all that you go live and your hair's not done. And you just tell them about
the fact that you were online, and you're exhausted because you were standing in line waiting for
a thing, and your daughter was screaming, and she had to pee. And then you had to get out of
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line, like people love people. So all of that just works to your advantage. You don't have to be
perfect. You don't have to have the right video camera lighting, you just be yourself.

Okay, let me tell you one other thing. So you have social media. But I also said, let's talk about
email. Let's talk about email real fast, we have like a few more minutes. So how's this going for
you guys excited,

you can just tell by the way that I love doing this. And that's why I'm like 12 weeks of age to do this
isn't even enough. I wish it was like 40 weeks, but we get a lot done in 12 weeks.

So with email, when you email people, it's the same deal. I find that people's emails are atrocious,
they are awkward. They are like super, like robotic and like, no one's gonna write you back.
Because it's just so the wrong vibe. So when you are reaching when you're reaching out to that
potential person who might want to, you know, now take the next step and hire you to do your
logo design or whoever you're reaching out to.

You want to do what my friend Laura Bell grey calls, and he fab an email from a bestie. You want
it to be personable. And you want it to be that it's about you too, as human beings more than like,
I'm trying to get a certain outcome. I think that that's a lot of the problem. So for instance, when I
used to write to music supervisors, those were the buyers who worked at ad agencies who worked
at

movie studios who would choose music, those were cold emails, and I wound up loving, sending
cold emails, because I realised that what most people do is dumb. They try to take a cold email
and turn it into a sale never is gonna work. Instead, the name of the game is like volleyball, just
get the ball to come back. Just make a relationship. So I realised like, here's how you send emails
and Tim Ferriss, and I actually figured out that it's the exact same formula. You keep it brief and
brilliant, super short, you never ask for the sale, that will not work. But what you do is you ask
them something specific that is so easy for them to respond to. For instance, let's say I'm writing
to a music supervisor who's in Chicago who works at Leo Burnett, advertising. And I say, Hey, I
love your last ad from Dr. Pepper. And the song you chose was so cool. My name is Kathy, I'm a
songwriter. I might be coming to Chicago this summer, what's the best pizza in Chicago?

You have no idea how many people will write me back. They won't mention anything about the
Dr. Pepper and they'll say, you know, who knows on Second Street, you have to go It's amazing.
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Get the deep dish.

And then I say oh my gosh, and how about Navy Pier? Or blah, blah, blah? Or have you tried this
pizza? Or have you ever done the gluten free data data? And this and that, and then I say, Oh,
and by the way, what are you working on now? Oh, um, you have to make the relationship
sacrosanct. What we teach in me to do this is the people's framework. And it's all about people.
And it's not hard. And it's not scary. When you know how to give to people, instead of asking from
people, you just give, and people love it. And then you have all these opportunities. And you're
like, how am I making all this money, it's like, cuz you're, you're doing basic things, which is making
people feel seen. And that's what people want.

So recently, my husband was reaching out to someone, my husband's doing comedy now, which is
really cool. He was able to leave his job since my business totally took off. And so he's like, maybe
I'll do what I've always wanted to do, which is like write comedy. So he's reaching out and having
like, little bits of opportunities coming in, but that those are hard jobs to get. So he was talking to
someone the other day. And he's like, Oh, I I have an in so and so at this particular show. Some
money said that I can email them that they would be expecting my email and I was like, okay,
don't ask them. If you can write for the show. Don't ask them anything. Like Don't be weird. He like
shows me his email. Like, he goes, Okay, you got to Kathy it up. And so I deleted I want to deleting
his entire email. He sounded so Hello, my name is so and so I went to this law school. Nobody
cares. They want to hear about themselves, like make it make a connection. Don't try to prove
yourself. Can you imagine going to a party and someone comes over? He's like, Hi, my name is
Kim. I won the spelling bee in second grade. I have three children. I'm tall. I'm this. I'm that and I
want to ask you if you would invest. It's like Tim

is weird. Tim's weird? It's like, that's not what you want. You want Tim to sit down and be like, oh,
who do you know here? Oh, did you like the chicken fingers? What do you do? Oh, when was the
last time you actually left the house and got dressed because it's been so crazy.

any opportunity that's supposed to come will come when you actually establish an honest
connection with another human being? And that's why when people are like, I can't make $300
like, Are you talking to humans every day? Are you online? Are you giving away your gifts? Are you
being generous? Because once you do that, first of all, you'll feel a lot of meaning and reward in
your life. And second of all, you'll make so much money so fast, your head will spin. So with my
husband's email, I was like, Okay, let me think of what you can ask this person. I was like, Oh, you
know, ask this guy who you're writing to, like, if he had to choose between Rodney Dangerfield?
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and Sebastian Maniscalco? Like, who would he choose? And he's like, what? I go, yeah, just say,
Hey, I love your work. And, you know, so and so, you know, connected us just curious, Who's your
favourite comic? And if you had to choose between these two, sure enough, he gets one sentence
back daingerfield period. And then my husband's like, me, too. And I and he goes, What are right
now and go say Me, too. And send him a really obscure clip of him you find on YouTube. So he
sends it and the guy writes back? Have you seen this? And it was done.

People want to work with people, not robots.

Are you guys getting it? Alright, so as my friend Jordan, Harbinger says, always be generous.
Always, always, always, always be generous and build the well before you're thirsty. And so I
honestly can sit here, I can sit here within my with my integrity, because I know that everything
I've built, I've built, with people in mind being generous, and it's fun. And I like it. And that's why I
think I'm super fulfilled. Because I'm constantly spending all of my free time thinking about what I
can do and what I can build. And guess what, I have three kids, and I don't work past three o'clock,
and I'm the one who takes them on bike rides. And I still can spend my day focus on the right
things. When people say I don't have time, I don't have time. I'm like, you're wasting so much time
you do have time, you can build a six figure business, if you were to spend 90 minutes a day on
the right things, you have to do what you actually need to do, though, instead of just thinking
about and not doing the things you're not supposed to do, and convincing yourself of the things
you're not supposed to do. Like none of that's what you need to do in order to be super successful.
So I hope that that has changed the way that you think. And,

and the one thing I want to say like before we're signing off, because I can't believe like the time is
just like going by is I often feel like we just lie to ourselves. Like, how many times are people like
oh, Would you like something else? Oh, I'm okay. Do you want to do something else is your life It's
okay.

It's not okay.

Like, why do we keep saying it's okay. It's not okay.

I remember my friend Todd Herman telling me that. Dr. Martin Luther King wrote the most famous
speech, you know, of his life. And he said, you know, it's hanging in the Smithsonian, you know,
everybody knows that we're word for word.
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He said, but you know, it's so interesting. He said, that, the story goes that he practised the speech
over and over again over and over again.

And when he got up to give,

when he got up to give the talk, apparently, there was a woman on stage. And she said, Tell them
about the dream, Martin.

And he looked at the crowd. And this was such an important moment.

And he said,

I have a dream.

I have a dream. And it makes me cry.

And there's so many more lines in that speech, and most of us know the whole thing.

But it's amazing how that's the line that everybody remembers.

And that's the line that came to him in the moment that he didn't plan for.

And why am I bringing it up? Because I think the reason he moved mountains that day, is because
when people hear someone with the courage, and the vulnerability to say,

I have a dream.
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It moves us.

Because we all actually do have a dream.

But we put it away and it gets dusty and we put it on the shelf. And it takes courage to be
vulnerable and say,

No, no, it's I'm not cool. It's not

Whenever I have a dream,

and I won't actually be okay. If this doesn't come to fruition.

I'm actually I yeah, you're right. I'm vulnerable. It's like when my husband and I broke up. Before
we started dating, I, at one point started dating someone else because we were, we were on a
break, but we were broken up for the whole summer.

And he came to my window one morning with bagels at like, 6am. And I was so annoyed that he
woke me up. So early was like a Sunday morning. And he's like, I know, I'm supposed to say it, like,
I saw you with that guy. And I'm totally cool, but I'm not totally cool. And I don't think I'll be okay.
Like, I don't think I'll actually be okay. And he's like, and I know, I'm supposed to act like I'm okay.
And I'm not.

And I was like, Oh, my God, and I called the guy was dating. And he's like, oh, you're breaking up
with me? And I'm like, Why do you say that he's like, I can just tell.

And it just took so much guts. Because it would be so easy to be like, it's totally cool. I don't care
what you do. You can date whoever you want, but to say like, I do have a dream, and it's not okay.
And I'm not going to be okay. And I just think about all of our lives. And it's like, it's cool. It's fine.
It's not fine.
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Like, whether you met me this week, or you you didn't, you don't need me to tell you that, you
know, you know, you were put here for a reason you can feel it. It's driving you crazy, because you
want to give that to the world.

So when did we become so cavalier about that? Like, oh, it's okay. No, it's not.

And look at the world, take a look outside, how's it going? It's not doing so well. Because most of
the people that I get to connect with,

they don't even need to be rejected by the world, they've rejected themselves. And they're not
putting their gifts out there. So they just sit around and don't really feel fulfilled, and therefore
don't use the gifts they have to show up in the world. Like my friend Bob Gough says he's like, you
know, it's amazing, when you just raise your hand and you're like, I'm available to serve, like, I just
want to serve, I don't care if I'm bringing in my friends garbage can or showing up at that widows
house and taking a listen or taking a bunch of kids out on a camping trip, or, or or volunteering at
a prison or deciding that I will indeed put my arm out and have the courage to make money and
serve even though it's scary to charge. Because if I don't have the courage to charge, people will
pay it to someone else. And then I won't be able to write those checks to all those charities. You
know what I love. I love that when somebody posts on Facebook, that there's a person who's in
need, and there's a GoFundMe that I don't have to hesitate, and I just send them a couple $1,000.
And I can do it anonymously. I love that I get to do that. And some of my friends who are even in
this challenge, have seen me do that. And I like hate that people see it because I want to do it
anonymously. But I love that I don't have to think about that. And I see a woman who's struggling
with this thing are a guy who's struggling with this thing or someone's husband passed away, I
don't have to think about it, I can just do it. And I also love that there's so many causes in the
world that I care about, that I can spend that money on. And I love actually the way the system is
that if I make all this money, but I want to spend this much on philanthropy, that I'm actually
encouraged to do that. And there's benefits to what I'm doing to do that. And so that's so exciting
and awesome. I love that system. So I remember when I was first starting out, and I would call ad
agencies, cold call ad agencies, and cold call network net, Netflix, Netflix or cold, call paramount.
And I would want to hang up the phone. And I didn't want to get rejected. And then I remember
being like, Am I gonna let this feeling of being uncomfortable stand in the way of what could be
my entire life? Because truly, if I didn't have the courage to spend years making those phone calls,
and people would tell me no, but then a couple people would tell me Yes, then I never would have
been able to write those songs. And I never would have been able to show other people that you
can do something, it's not all or nothing. You don't have to be Taylor Swift, then I wouldn't have
started a songwriting class, then if I didn't have the courage to sell that songwriting class that day
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with my big pregnant belly and like no idea what I was doing, I wouldn't have made $2 million.
And if I wouldn't have done that, I wouldn't have been able to have the luxury of starting a
podcast and the podcast, I get to give away for free. And if I didn't do the podcast, I wouldn't
have met all these people. And I wouldn't have been able to start doing made to do this. And so
it's like, you have to have the courage to put yourself out there and be like, so what if I'm
uncomfortable? Oh my god, will it really kill me? No. My friend Kelsey Murphy. She says, I actually
make a rule with myself that I have to get 10 nose for everyone. Yes. So I'm like, I didn't get 10 yet,
so I got to keep going. And then when I get a yes, it's like if I get the yes at the fourth call. She's
like I keep going because I have to get 10 nose a day because you get you get good at it. My
friend.

Noah Kagan says like, I'll go, he goes to like any store, and just for the heck of practising being
rejected, he says, Can I get 10% off? And the person's like, What? Why? And he's like, Can I get
10% off? And most of the time, they say, No, he goes, I do that, just so in my business, when I'm
talking to a big venture capitalist, I can handle the fact that they're gonna say, no, it's like, b, f, d,
move on, move on with life. So, um, I can't believe it's one o'clock, which means our time. I feel like
it's like, so long farewell.

So our time has come to an end, however, I am going to do a couple things. I'm going to talk
about the winners, as well as I have a fun surprise. And we've done something like this the last few
challenges, but we're doing it even more epic. We just we discussed it last night, and this morning,
and it's going to be really fun. So we've, we've seen, every time we do a challenge, we realise that
a lot of people don't get to finish watching all these replays. And they only start to be able to do it
on the weekend when they have more time. So what we are going to do, and we always do this,
we every time we do a challenge, we will keep the videos, the videos that you have on the Cathy
heller.com slash replay, or the videos in this Facebook group. You'll have them till Tuesday night,
at midnight, this group will close next Friday, like Friday night, and we'll close. But we are going to
have our after party. And we've usually done that, but we're going to make it even more special.
So that means Stay tuned. Because tomorrow at noon, and Sunday at noon, and Monday at
noon, and Tuesday at noon, we're going to keep doing stuff. Tomorrow, you're going to get to hear
from some amazing people. You know those stories I told you like Kelly's dolls, and all these cool
people who've made amazing things come from their gifts, you're going to hear some of those
stories. But we're also going to be here to keep adding more surprises. So tomorrow we have a list
of a few surprises we're going to announce tomorrow. And Sunday, the same thing they'll be more
surprises announced a couple extra cool like twists. And you'll have some fun guest stars. And
then on Monday, me and Melissa who I mentioned before, we're gonna do a taste just a taste of
what an implementation session feels like in May to do this because they do this just isn't like any
course that's online. It's not an online course. It's not like, here are the videos that you go out there
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are none of that is no videos. It's live interactive with me. It's not like, I sell it and then I'm out. It's
like no, no, we do this together. I often cry. There's often dance parties there spotlights where I can
answer your questions you have there's pitch panels where you can pitch your ideas. It's amazing.
And there's homework every week. But then we know we want you to actually get the homework
done. So we do implementation sessions every week with your mentor. Now some of you are like, I
won't be able to make it because I can't make noon. When you enrol in me to do this, you get to
choose your time for your mentor implementation session. And there's a time for every time zone.
So that's what's cool. We have literally mentors from around the world. And we have all these
people gifted at like products and memberships and service based businesses and art is
businesses in the food business. It's amazing. So you get to choose that so you won't have to miss
that. And if for some reason you can't make it to my call on Monday, then you can watch the
replay. Or you also will have other opportunities to be with me because on average, I wind up
coming in about twice a week because I do guest expert sessions like the one we're doing with
Gabby Bernstein, the one we're doing with Alli, Webb. And there's so many more fun ones, there's
literally like a list of 10 Guest experts that are coming in. So we make sure those are at different
times staggered, so that if you can't make my Monday call, you can make another call. So
because we want you to get a little bit of a taste of that on Monday, you can join us on zoom,
which is how we do the class where we can see each other, and we will stream it into the
Facebook group. So we will make sure you have that link for Monday where you can join us on
zoom. And if you can't join us on zoom, you can still watch in this Facebook group. And then on
Tuesday, there'll be another session where we're going to come back and do like a, like a, like a
brief and brilliant little extra training. And then Wednesday, same thing, there'll be another call at
noon. This is all this after party. And Wednesday night for those of you who can never make these
noon times, there's going to be a gathering of mentors on zoom. So you can have like a little bit of
time to do a little bit more implementation and it'll be really cool. So if you're catching up with
videos You have until Tuesday night, if you're catching up with videos and homework, what's
going to be fun about Monday session is that me and Melissa will do what we do in
implementation session time, and we'll get a chance to process it with you, you'll get a chance to
ask questions, get your homework done, reflect on these things start to feel the things coming
together. And you also get a little chance to be in breakout groups, which is something we use all
the time. So that's what's coming in

How does that feel? Is that exciting? Cool. Um, so So there's that. Also, if you guys have any
questions about me, did you this or any of the content that we've gone over? dm your mentor, and
if you're like, I don't know who my mentor is, if you go to the top of this Facebook page, there's a
cover photo that says doors are open. And I'm like, 10 pounds thinner in that photo, because I
have been eating my way through COVID. But anyway, um, there's a picture next to my picture of
all the faces of the mentors and who they're assigned to, so you'll know who to dm. dm these
people. They're amazing. They're amazing. You have no idea, Trisha. You know how I know Trisha,
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because Trisha was Jason Mraz, his tour manager, and Colby kelleigh. And then she went on to be
a coach for the songwriters, and like high level artists, and she's brilliant. Like your coaches are
amazing. It's insane what they all do. Like to me, I grew up in Nigeria, moved to the UK was
working in publishing and then was like, I think I want to like do that thing I love which is like,
again, with the vegan food, teach people make vegan food, do vegan food, and she started doing
pop up nights at restaurants. She like walked into the restaurant, she's like, Hello, can I like, run
like a vegan Nigerian night and people were like, okay, and she did it and it worked out. And then
she made her own vegan plaintain Nigerian food based cookbook and sold 80 grand of it in three
months, and then went on to create all these other things. And then we'll be Goldberg's friends
saw her and said, we're gonna be in London, can you make us a vegan meal? And she's like, okay,
like, the people who are your mentors. These are not just like, Hi, I signed up for a life coaching
certificate. And now I work on Cathy's team. Like none of that. There's none that was here. Like,
these are all amazing people who all know how to do these things. And they're hanging out. Not
to mention these ambassadors, we, we've had 1000s of people take me to do this. We have
hundreds of people want to be ambassadors, we chose them because they built businesses, they
have big hearts, they know what it's like to go through this and to feel scared and to actually
come on the other side of it. talk to these people get their ideas, run your ideas by them. In fact, I
want to see in the chat right now, when I was talking before about how much money you could
actually make if you were really serious about just like getting really like brass tacks. How much
money would you want to make a month? How much money would you want to make a month if
you could just get like what would feel like the next like, really good step, like 5k 10 $9,000
$20,000. So would it be 16 $100? Would that actually make a big difference in your life if you were
bringing 16 $100? Because that's totally doable. joining this programme, and then some, but I'm
just curious.

What what that looks like for you. Angela is like I love Nigerian food. I love that you love Nigerian
food. Tommy's cookbook is the plantain cookbook because plantains are a big part of those
meals. And I love long chains. I was eating them last night. True story. I'll take a selfie because I
still have some left in my refrigerator. And my daughter takes a bite. And literally, I don't know
why I'm telling you this. So she goes, it's not for me. And my husband and I laughed because that
was just such a funny adult response. Not for me. I was like, she's seven and she's it's not for me,
okay? It's for me though, because I'm a big Fontaine fan. Okay, I'm going to tell so Maddie says
$500 a month is all it would take to make a difference for my family. Maddie, we got you, you can
do this. You're sitting on gold, you have so much value to offer, I promise you if you just start to
talk to humans and and that's the thing is like, we are going to show you what to do. And you're
going to like doing it because it's going to be done from an empathetic way. And it's not like first
you have to get 100 people or 100,000 people on a list and then you have to sell them a tripwire
and blah, blah, blah and get a funnel together. Like, I don't know how to make a funnel to save
my life. Like it's if that's not obvious. Yeah, like, notice the emails you get. We send them every
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day, like we're making it all up on the spot. And so it is just enough to cover my salary. So Kristen,
what would that be? Because we can do this? Brenda says 9k is a perfect amount. Amazing.
Melissa says 100 Melissa, that's so done for you, for sure. Um, 15k a month. Great. Next Goal, the
5000 a month. Awesome. So what if you actually started to take the action to do that and people
will be like, Okay, I'm not gonna do me to do this. Now. I'm gonna do it later. I want you to know
something as a fact. The cost of May to do this will go up the next time. And the reason I can tell
you that that's true, is for two reasons. One, it already went up from the last time and the

Last time it went up from the time before that,

to the reason it goes up in price is just like with the real estate market, the more there is demand
for something. The more the thing appreciates, the more it costs. So this programme gets
significantly better every time. It's just the way life is we improve it, we add things to it, we add
budget to add more humans to serve more, and the demand goes up. So if you're saying I want to
do this programme, but I'm going to do it the next time, I would really take a hard look at that,
because the cost of the programme will go up. And if you sign up by tonight at midnight, you're
going to get all those bonuses. And I said this at the beginning, but we got a message from
Thinkific, which is our server which gets you through your enrollment process. And they said
they're going to be down doing maintenance from nine on this evening. So if for some reason you
have that problem, please dm us and we promise we will get you enrolled tomorrow morning. It's
awesome. Right, great timing. Um,

30k a month is your next goal. Nancy, I got that. I got that for you. 200k a month. I'm so ready.
Awesome. Like, what's the big deal? Like it's literally here. It's literally here. People say to me, Well,
you can do it because and I'm like, because why? Because I started a songwriting class for
songwriters. Last time I checked, that's not the wealthiest population of people, people who are
just like baristas, trying to string it together. It's about connecting with humans. It's about making
those deposits. It's about actually learning those four seasons of business visibility, engagement
leads and sales. And knowing how to do that in a way that comes across like yourself, and then
giving so much value away consistently, methodically, there is a method 100% there's a method
and you do that method. And it's done. Of course, you can do this. Of course you can do this, you
can do it with anything. It's about the story you're selling, it's about the way you are generous.

Someone said 2 million great. I don't shrug it that. Let's go. Do you know what's insane? Is that
right now in my own life, my husband are having conversations about like, oh, okay, so now that
we've gotten proof of concept, I've noticed my business go from 300,000 a year to 2 million a
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year to 5 million to 10 million. I'm like, Oh, it's just at scale. Now you just keep scaling. Because
once you have proof of concept, once you sell one of those vegan corned beef sandwiches, and
someone likes it for every person who likes it, it's proof of concept. It's a validated offer. That
means there's 1000s more people like that. So it's just amazing. And then at that point, you're like,
Oh, now I get to be in the business of giving money away, which is really, really fun. Because I
bought myself the Range Rover this year. And I like it. It's a light blue colour like this. I don't need
another one though. So now it's like, what am I doing? I just talked to my mom about like, I'm
going to buy my mom a house, do you know how good that feels. My dad has Parkinson's, my
parents are divorced, he's not gonna be able to keep paying for my mom. So I'm like, I got that.
Like, I can take care of her and not just take care of her. But get her out of these apartments she's
been living in and help her feel like dignity, that's really exciting. And it doesn't even I don't feel it.
You know, she's like, I'm so thankful. Like, don't Don't be so thankful. It's okay. Like, it's just, it's it's
money that's here and I can like redistribute it right. And I can, my team is always like, you're so
generous, you just give us extra bonuses. Like it's just energy being moved around. And I'm so I'm
such a believer in abundance. And it's like here, habit, the more that goes out, the more that
comes in, let's just keep moving it around. It's just energy, we're also scared of it. It's just energy.

Okay, so and Claire says, it sounds so easy, but I feel so out of reach. It's not, it's not so out of
reach. We have this thing called a smartphone. And there are literally billions of people sitting on
the other side of it. There's also a whole world of people out around you who have problems that
you can solve. They have, they have all these cool things that they'd want to do. Some of some of
the problems you can solve are just making things that are fun that they want to attend. I have a
friend who she loves people getting together and telling their stories. So she made a storytelling
night. And the rules of storytelling that where you come you tell a true story from your life. And the
only rule is like it has to be true. And you can't apologise you can't be like, I'm sorry, or Oh my
god, I can't Oh, this is so dumb. You just tell your story. And everybody gets 10 minutes. She was
doing those at our house, just people would come over for these like wine and stories nights. And
it was so fun. And people were filling up the places they just loved being in that environment, but
would get up and just tell a true story from their life. And people would actually be vulnerable and
listen and tell interesting things that you wouldn't actually hear from them like a dinner party. And
so she started renting a theatre in Santa Monica. And there were 50 seats and she would sell the
seats for like 25 bucks and each person who was performing would tell 10 people and they were

weren't even performers. They weren't actors. They were just humans getting up saying, here's a
story from my life. My grandfather had brown shoes. And this is what they remind me of, boom,
boom, boom, boom, boom, people are crying. People are laughing. it wound up making her
$5,000 a week, all just to curate a storytelling night. We make it so hard. And we sit out and we
need to get in the game. So okay, all my comments. The reason I'm installing is because a it's
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hard to leave a beat. I can only see comments on my phone. So I need to go now. Leave your
comments to look at the homework winners. Okay, so homework winners are and for the
homework yesterday, we gave away. What was it aviator nation hoodie.

It was a couple of cool things. It wasn't an Amy tangerine bundle. Okay. Also scholarships. So
Rebecca star, I love that name. Lisa. cortex. I'm so sorry if I mispronounce it. And this next one, I'm
sure I'll mispronounce it. I'm so sorry.

pad nia. And your last name is x y o j. So congrats on Rebecca you get a scholarship. And the
other two Lisa and patch Nia, you also get partial scholarships. Plus, you all won those prizes.
Congrats. I hope you can put them to good use. I'm going to go back to my comments. Tell me
right now in the chat. Let's blow up the chat with some fire. Tell me right now in the chat. If you're
like, I'm doing this I'm joining me to do this. I want to welcome you if that's the case.

Yes, yes. Yes. Welcome, guys. It's gonna be really, really fun. You're gonna cry, you're gonna laugh
and you're gonna grow.

It's gonna be really, really cool. Awesome. Well, welcome. Alright, so bonuses expire at midnight. If
for some reason you have trouble enrolling, we found out that our server, it's not our server, but
the server we use for enrollment Thinkific will be down from nine o'clock on. So if you have any
problems enrolling and you're trying to enrol after 9pm. dm your mentor right into Hello at don't
keep your day job, you can DM me at my Instagram, Cathy Heller. And we will keep the video
content up until Tuesday. And guess what good news, we're going to keep the after party going.
So keep showing up at noon. We've got so many more fun twists and turns coming. We're really
excited about it, we've had too much fun, we usually do a little after party. But we've kind of like in
we've thought it was sort of enhanced what we're about to do, because we realised that we really,
really are having so much fun. So if you get in by midnight, you're going to get my podcasting
programme. Also, you're going to get my five steps to 5k quick, like quick win, get that in there.
And that's a workshop that we'll be doing in the next couple of weeks. So that's great. And then
you're also going to get a ticket to our two day live summit online, which will be fire. And we have
more surprises coming. There will be homework, which we will post today. And Angela will
announce the winners tomorrow. If you want to get these bonuses, and I mean this hand to God.
And you're like, well, I want to wait to see if I get a scholarship because of the homework raffle.
We've had this happen every time you will be refunded for that scholarship, I swear to you, I've no
reason to lie to you about that I really, really don't. We choose the homework winners randomly in
a raffle. And then if we see, oh, this person already enrolled, we'll just refund you, we don't need
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the money that badly to like, lose our integrity. So don't lose out on that. And you might just get
delayed, and you might just get refunded. So

we're really excited to welcome you guys in Welcome to making a decision to you're to like really
show up for your greatness and say, You know what, it's not okay for me to sit this out. And I'm
pretty sure that I can figure out what my gifts are, and find meaning find more meaning and grow
and grow into who I'm really supposed to be. So I said to you at the beginning of the week, don't
talk yourself out of your potential, and don't. And I hope you come back for the after party. And I
hope you spend time with us in May to do this. But I know not all of you are gonna be able to even
fit in me to do this because we can't take everyone. And so if I don't see you.

I hope that you know what Mr. Rogers said is true when he looked at the camera and he was like,
You're perfect just the way you are.

And no one's like you.

I hope that you got that this week.

I hope that you got that.

And truth be told, part of the reason that we make this programme, what we make it and we
don't want everyone in it is because we really want everyone who's in it to be surrounded by
people who are going to take action. And so we don't want it to be that like it. The enrollment is
four weeks and people can take their time and we take everyone. We also want it to be a small
enough group that we can hold space and hold a tight container. But this is a it's not for
everyone.

This is not a programme where you're gonna be able to be passive and just sit back and watch
videos. This is a programme where you're going to be interacting, you're going to be talking,
sharing, doing, connecting, putting things out in the world, being generous. And by the end. It's
amazing how it seems as though our students are saying, I am a lighthouse, like I am able to
touch so many lives. And I've replaced this income, and I don't even get it because I'm not even
working. I'm doing this thing that I do that lights people up. It's awesome. We love you so much.
We've had the best week and we're not going to end it. We're going to do a little bit of an after
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party. So come back tomorrow for some surprises. Thank you for staying with us this week. Your
energy has been awesome. And thank you for your vulnerability in the stories you've shared. I
hope that you felt my heart and I hope that you feel loved and hugged and held. We'll post the
homework now and you guys can get to work and do that. Go to made to do this.com to grab
your seat. It will sell out and I want to see where you are in 12 weeks on the other side of this. Have
a great night.
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